
First a BIG thank you to all who have responded 

to these mailings with great enjoyment and appreciation. 

This monthôs newsletter has a little bit of every-

thing in it.  For those who are interested in the remodel/

design end of my business, I am currently working on a 

kitchen remodel job in the Geist area.  I hope to have 

some before and after pictures for next months newslet-

ter.  Please read the Green Corner article below as it 

highlights my cabinet supplier who builds an outstanding 

full wood custom cabinet whose prices compete or beat 

the big home centers! 

Please enjoy this months newsletter and donôt 

forget to email me back with those ñAsk Nateò questions.  

You may just be highlighted in next months feature! 

Also, check out the new (and yet another) affilia-

tion sticker below.  Nathan Alan is proud to announce 

their membership with a great organization, The Greater 

Indianapolis Chamber of Commerce-a not-for-profit, 

member-based organization founded in 1890 by Colonel 

Eli Lilly and a group of Indianapolis business leaders. 

The Chamber is the voice of progress and improvement 

for the central Indiana business community.      
 NATE 
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Nate,  

Do you have any tips/

suggestions for home safety/

security?  

Fondly, Lynn.  

Lynn,  

Some of the 

best security 

features are 

good sound doors, a security 

system, proper dusk to dawn 

lighting, and my favorite a big 

(or at least big sounding) watch 

dog.  A barking dog is proven as 

the best deterrent to burglars. 

Also, find where òblind spotsó 

exist (areas where a criminal 

can work without being seen 

from the street or a neighbor).  

Lastly, think of yourself as a 

burglar trying to break into 

your own home and which ave-

nues to achieve this you might 

take.  

Nate.  

     òAsk Nate!ó 

 
 

If you know of 
someone who 

would appreciate 
our services,  

please call us.  

To remove yourself from this email subscription please reply with unsubscribe in the subject line.  

Questions or comments? Email us at nate@nathan-alan.com or call 317-201-0049 

5 Things to do Before Putting Your Home on the Market  
 
1. Have a pre -sale home inspection.  Be proactive by arranging for a pre -sale home in-
spection. An inspector will be able to give you a good indication of the trouble areas 
that will stand out to potential buyers, and youõll be able to make repairs before open 
houses begin.  

 
2. Organize and clean.  Pare down clutter and pack up your least -used items, such as 
large blenders and other kitchen tools, out -of-season clothes, toys, and exercise equip-
ment. Store items off -site or in boxes neatly arranged in the garage or basement. Clean 
the windows, carpets, walls, lighting fixtures, and baseboards to make the house shine.  

 
3. Get replacement estimates.  Do you have big-ticket items that are worn our or will 
need to be replaced soon, such your roof or carpeting? Get estimates on how much it 
would cost to replace them, even if you donõt plan to do it yourself. The figures will 
help buyers determine if they can afford the home, and will be handy when negotiations 
begin.   
 
4. Find your warranties.  Gather up the warranties, guarantees, and user manuals for 
the furnace, washer and dryer, dishwasher, and any other items that will remain with 
the house.  
 
5. Spruce up the curb appeal.  Pretend youõre a buyer and stand outside of your home. 
As you approach the front door, what is your impression of the property? Do the lawn 
and bushes look neatly manicured? Is the address clearly visible? Are pretty flowers or 
plants framing the entrance? Is the walkway free from cracks and impediments?  

 
 
 

Current Mortgage Rates 
5/1/08  

 
  30 yr fixed      5.80% 
 
  15 yr fixed      5.38% 
 
   5/1 ARM      5.50% 

317.201.0049  

Have a wonderful Memorial Day weekend  
-the official kick -off to summer!  

 
If you have any family, friends, or loved ones this month looking to buy or sell 

a home, please give them our names!  

GREEN CORNER 

SPOTLIGHT ONé. 

 

Kneppôs Woodworking 

Hello Everyone, 

DONôT FORGET! 
 
Even just a minor kitchen remodel returns nearly 100 percent of your 
investment, industry statistics show. A major remodel returns over 90 
percent of your investment at resale. The kitchen is not just where the 
heart is, it's also where smart homeowners invest their money.  

If youõre out and about this 
Saturday the 3rd, stop by 

our house for the  
3rd Annual GARAGE SALE.  

Come have a 
brat and say 

hello!  
 

6226 N Oakland Ave. 
Weather permitting  

Be looking for Knepp in this 

years Brickyard 400 race!   

Just Kidding!  

DESIGN TIP:  
 

You don't have to do a total kitchen remodel to see a 
fresh, updated look. 

If your sink looks dingy and out of date, how about 
putting in a new, stylish, up-to-date faucet? There are 
so many wonderful and decorative kitchen faucets on 
the market you might actually have a hard time decid-
ing which to buy. 

An article, Kitchen Faucets 101, tells how a new fau-
cet will help to update your kitchen, explain how the 
different styles fit in today's homes, and how all the 
features of a new kitchen faucet can make your life 
easier. 

You'll want to see the Kitchen Faucets Slide Show to 
help you decide which will make the most impact in 
your home. 

There are many ways to ògo greenó...using renewable resources, 
recycling, using all natural or organic products, or using energy 
efficient appliances or products, just to name a few.  This 
monthõs Green Corner focuses on a business.  It is a cabinet com-
pany that I have established a relationship with called Kneppõs 
Woodworking.  Being Amish they obviously practice many green 
ways of living.  For example, the woodshopé Although they use a 
generator to run the large machinery during mid -day, it is also 
used to charge batteries which is then the main energy source for 
the entire farm..  In addition, Kneppõs uses all of their scrap 
wood in an incinerator to heat their water so no product goes to 
waste.  They even use the hot air  coming from the machine that 
collects the dust in the air to be redirected under the building 
for heat in the winter.  These are just a few of the common prac-
tices that makes me proud to use their product.  
 
Ps. I have been discussing an exclusive Bamboo cabinet line with 
the owner.   Stay Tuned!  
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